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LIVING THE DRONE LIFE
An insider’s guide to flying for fun and profit

Introduction

As acclaimed author, and social commentator Simon Sinek suggests… 
 I’ll start with why. Why a book – of any shape or form – on drones?

There’s a couple of motivations – the first being that I’m excited and passionate 
about the drone industry. It excites me, it intrigues me, and I am blown away by all 
the possibilities – not just now, but into the future.

It’s also fair to say that the drone industry has been very kind to me. Since 2012,  
I’ve been able to carve out a pretty decent living, doing what I love doing – travelling, 
flying, filming, meeting people, and helping them tell their story – even grow their 
business. So in that sense I feel very fortunate, and that leads me to second part of 
the “why” equation – an eagerness to give something back.

Over the course of the past six years, I’ve experienced practically everything there 
is to experience in the world of drones. I’ve had some wonderful highs, but there’s 
also been plenty of lows – mistakes that have cost me dearly. And I’m keen to share 
those experiences, in the hope that it saves others from falling down the same dry 
gullies, or in an aviation sense, running into turbulence, and even crash landing.

As much as the drone industry is dynamic and exciting, it’s also getting more and 
more complex and competitive with each year that passes. What worked or was 
lucrative two or three years ago – is no guarantee that it would still work today. 
Things are changing at break neck speed, so for anybody looking to make a living 
or forge a career out of flying drones, the onus is to keep pace with those dramatic 
changes – the different legislation, the advance in technology, the emerging trends – 
all of them have an ongoing impact on what works, and what doesn’t.

In one sense, I might be a competitor to some who’ve chosen to read this e-book, 
but I’m also an industry peer. In one sense, we are all in it together

After six years of flying, learning, selling, training and retailing, I feel like I’ve sat most 
of the exams. Just like at school, I didn’t get everything right (in some subjects, I got 
practically everything wrong), but I’m confident in saying, a lot of the answers to the 
most crucial drone exam questions are offered up in the following pages.

I hope you enjoy the insights, and learn a few fresh perspectives along the way.

Lee Carseldine
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Section 1
The Launching Pad



I’ve always had a thirst for good visuals. Whether it 
was still photography – a well thought out image from 

a good camera, or more recently, a clever snap with an 
iPhone, it’s never mattered. I just loved the emotions 
that were stirred by a good image.

Then of course there’s video – the next step up. 
There’s nothing you can’t do with an inexpensive 
DSLR camera.

When I think of where I travelled in 12 or 13 seasons of 
professional cricket – visually stunning places like South 
Africa, Hong Kong, India, Sri Lanka, New Zealand – not 
to mention regional Australia – and remind myself how 
rarely (if ever) I had my camera with me, I want to kick 
myself into next week. So many lost opportunities,  
so many wonderful sights, sounds and moments,  
un-captured. I simply took them for granted.

There’s nothing I can do about them now, other than 
vow not to make the same mistake in 
the future.

Fortunately, all the advancements made 
in technology (and in turn, equipment) 
over the past decade have made our 
quest for high quality vision and images 
so much easier. Today, there’s rarely a 
moment in our lives when we don’t  
have the ability to instantly capture or 
record what is going on around us.  
Get your phone out of your pocket – 
open, press, shoot, save, enjoy!

The greatest advancement of all, has been the 
commercialisation of drones. They have opened 
up a whole new stratosphere of opportunity and 
perspective. 

I remember to this day the exact moment I fell in 
love with the drone phenomenon. It was June 2012, 
I was watching a surfing show on television, and it 
showcased this epic vision of a perfect barrel off 
Pipeline, an iconic surfing destination on the North 
coast of Oahu, Hawaii.

The vision actually took viewers so close to the 
perfectly cylindrical tube, and I thought – “Holy shit! 
How did they get that?!” It certainly wasn’t shot by a 
cameraman on the back of a jet ski, or even more 
unlikely, a guy dangling out of a helicopter!

It was a drone, operated by a then 22 year-old 
Eric Sterman who in the space of 12 months had 

developed this amazing online 
Instagram following – some 80,000 
people – on account of the stuff he was 
capturing and posting.

There and then, I had to have one.

I went out and bought my first drone… 
a DJI Phantom 2 and attached my 
GoPro to it. The drone was glitchy and 
clunky but the footage displayed on my 
monitor was unique and high in quality.
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broaden the appeal and profile of the 
Heat franchise beyond the south-east 
corner of the state, so the marketing 
team dispatched the boys to far North 
Queensland (in the company of a 
familiar but rookie drone operator!) to 
shoot some promotional vision.

We had a great few days, coastal 
cruising and bush-bashing our way 
from Townsville to Cairns in three 
unmistakable teal-duco-ed four 
wheel drives plastered with the Heat’s 
corporate livery.

Courtesy of the drone, we captured 
some great vision of the boys visiting 
schools, running on the beach, the cars 
winding their way up the spectacular 
coast road of Far North Queensland.

The last “project” was shooting the 
Heat’s 4WD’s driving at sunset through 
a macadamia farm located on a fertile 
plateau of the Atherton Tablelands.

Surf photography was the early passion 
and pursuit – spending a fair bit of my 
time on the Sunny coast, I regularly 
found myself at Alexandra Headlands, 
flying my drone, capturing local surfers 
and the surrounding beach landscapes.

It wasn’t Hawaii, and there was no one 
following what I was doing but that was 
OK. I was learning about the different 
possibilities – what worked visually, and 
what didn’t. 

You didn’t have to be Einstein to 
work out where the whole drone 
phenomenon was heading so in 2014 
I launched my own commercial drone 
business. 

One of my first jobs was working 
with my former teammates at the 
Brisbane Heat. The management of 
the T-20 cricket juggernaut wanted to 

You didn’t have to 
be Einstein to work 
out where the whole 
drone phenomenon 
was heading so in 2014 
I launched my own 
commercial drone 
business.
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It was all going beautifully until my newly purchased 
DJI Inspire 1 drone decided it had enough of what I 
wanted it to do, and decided to take a “private tour”.

Off it went into the distance, taking with it three days 
work, stored in the miniscule SD Card at the base of 
the craft.

Shit.

We had two choices – go buy another drone and 
shoot the whole thing again (not the boys preferred 
option) – or chase the bloody thing across the 
groomed farmland of the Atherton Tablelands.

We jumped in the cars, and with scant regard for 
the speed limit, the road rules, or for that matter, 
our personal safety, set off in pursuit of the errant, 
independently minded craft.

We stopped at the first property we encountered.  
“Gidday mate – don’t suppose you saw or heard a drone 
fly over this way?”

“Yeah. Was that what it was? Buggered if I knew. It went 
that way,” the bloke said, pointing west.

Beaudi. Thanks.

The next property, another confirmed sighting. 
And another.

Right on dusk we pulled into a fourth property, where 
we were greeted by an angry looking individual, 
wearing a Jackie Howe T-shirt and brandishing a rifle.

I don’t know when he’d last had contact with another 
human being – but I guessed it had been a while. 
What’s that expression? More toes than teeth?

“Whadda ya want,” he snarled.

His sense of indignation was probably fair enough 
– three identical bright blue cars, bursting onto his
property at sunset – he probably feared he was part
of a drug bust.

“Really sorry to bother you, I don’t suppose you’ve seen a 
drone, have you?”

“What’s a drone, and who’s askin’?” he muttered, lifting 
the gun a little higher.

“It’s a very small aircraft, we were flying it about four or five 
kilometres away, when suddenly it disappeared from sight.”
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A broad smile then appeared across 
the face of the ‘angry’ hillbilly.

“Ah I’m just messin’ with you boys. It’s 
crashed over there.”

Phew.

We thanked our ‘host’ (and new best 
friend) and dashed off in the direction 
he’d pointed.

It was like looking for a needle in a 
haystack. The drone was no more than 
55cm in length – and of course the SD 
card – the only piece of the wreckage 
we really wanted to recover was no 
bigger than a pinky fingernail.

But right on dusk, Cuttsy (Ben Cutting), 
just as he has for the Heat on so many 
occasions, produced a magic play.

“Found it!” he called, pulling the tiny 
black data card out of a slightly larger 
piece of the wreckage.

It was an absolute miracle we found 
it – but thank goodness we did. Three 
days of work disappearing into the 
stratosphere…my name would have 
been absolute mud.

We thanked old mate for his trouble, 
offering him tickets to any Heat match 
he’d like to attend. I can’t be sure he 
was a cricket fan, but at least we tried!

Fortunately, since those rather primitive 
days, drones are now a lot more 
reliable (and obedient!), with plenty of 
safety checks and redundancies built 
into the technology.

So the challenges are not about small 
aircraft with a mind of their own, 
drifting off into the sunset.

The challenges, as we dive deeper 
and deeper into the second decade of 
commercial drone operation, revolve 
around keeping abreast and up to 
pace with all that’s going on. The 
technology, the trends, the rules and 
the regulations continue to change at 
breakneck speed.

No more than 15 years ago, the drone 
world was a hobbyist playground, 
but now it’s a multi-million/billion 
dollar business, with endless layers 
and moving parts. There are huge 
opportunities but there are also 
comparable-sized pitfalls. 

While the tech-heads beaver away, 
developing new software and mind-
blowing drone capability, the private 
investors and venture capitalists 
continue to circle, eager to claim their 
stake in the next big thing, and the 
big thing after that. Entrepreneurs 
understand the growth possibilities – 
in some respects, the drone industry 
is like a mini version of the “dot com” 
boom in the mid to late 1990s. Raising 
substantial capital is possible, even 
without the backing of a two-page 
business plan. Wide-eyed opportunists 
are brimming with excitement.

Governments and councils meanwhile 
continue to walk the fine line between 
industry promotion and regulatory 
caution. They’re all too aware of the 
scope and scale of the opportunities, 
but simultaneously, are trying to 
manage the risks.

No organisation is more conflicted than 
the Civil Aviation Safety Authority 
(CASA), the aviation industry’s 
regulatory authority.

The challenges,  
as we dive deeper and 
deeper into the second 
decade of commercial 
drone operation, 
revolve around 
keeping abreast and 
up to pace with all 
that’s going on. The 
technology, the trends, 
the rules and the 
regulations continue  
to change at breakneck 
speed.
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Through no fault of its own, CASA 
today is neither equipped nor 
structured to properly manage the 
drone phenomenon. It’s a dinosaur 
with a bad hip, lumbering along the 
side of the six lane freeway, trying to 
keep up with a late model Ferrari. 

We’ve got to remember in 1995 CASA 
was born out of the Civil Aviation Act 
of 1988, legislation passed to keep 
people safe in the skies – when they 
flew in an aeroplane or a helicopter. 
How often was that? Once a month? 
Once every few months? Who knows. 
Now, on account of the drone 
epidemic, CASA has the responsibility 
of keeping the whole population safe 
practically all the time – not just when 
they are in planes, but while they’re 
driving their cars, playing in a park, or 
sitting in the grandstand at the footy – 
even walking around a shopping mall, 
licking an ice-cream!

We’ve entered a new frontier – drones 
are now everywhere, buzzing around 
in the skies, often just metres above 
our heads. They are getting smarter, 
faster, and more versatile. And how 
we employ them now and into the 
future – well that’s only restricted by 
the limits of our imagination.

But we have to proceed with a level 
of caution. 

It’s the intention of this e-book 
not only to shine a light on the 
endless opportunities, but also 
help newcomers (and a few old 
hands!) navigate around the industry 
hazards and black holes. And I know 
from personal experience – they’re 
everywhere!

On a much brighter note, the 
wonderful world of drones is only just 
beginning to open up!
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1
Side hustlers might have a few regular 
‘customers’ or just rely on one-offs, 
promoting their services through the 
same social media channels – primarily 
Facebook and Instagram.

There’s absolutely nothing wrong with 
this model - it’s to be applauded. It 
gives people an interest, it gets them 
out and about, and in the process, they 
earn a bit of useful pocket money. The 
other beautiful simplicity – if you’re 
flying a drone weighing less than 2kg, 
you don’t need a Remote Pilot License 
(RePL…get ready for a few more 
acronyms! Like every industry, aviation 
has plenty of them). 

In 2016, CASA “uber-ised” the drone 
world, introducing legislation effectively 
washing its hands of all craft in the sub 
2kg category, on the grounds they were 
not heavy enough to cause any serious 
damage. Closer to the truth, they had 
no way of policing the exponential 
number of tiny drones buzzing around 
in public places, so instead they invoked 

Section 2 
Preparing for Takeoff

Where do you want to play?

The logical starting point, for anybody wanting to generate an income from flying drones, is to work out 
where you want to play. There are plenty of different ‘air spaces’ but for the sake of simplicity,  

I’ve bundled them up into four distinct areas.

‘The side hustle’ 
These are the people who just want to 
dabble – make a bit of money on the 
side. They usually have a career (or at 
least a job) that takes up the bulk of 
their working week, but in their spare 
time, they fly a drone to pick up a bit 
of extra work. Common practice – 
shooting some vision for a real estate 
agent, or getting aerial shots of an 
event – a wedding for instance.

Typically this footage is used on social 
media channels, or as content on 
corporate websites, the production 
quality well shy of being suitable for 
mainstream media purposes.

Side hustlers 
might have a 
few regular 
‘customers’ or 
just rely on one-
offs, promoting 
their services 
through the 
same social 
media channels 
– primarily
Facebook and
Instagram.
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the law of common sense rule. In other words, “follow 
a few simple rules, be careful and don’t be a dickhead!” 

A couple of other insights for the ‘Mum and Dad-types’ 
looking to enter the market and dabble in this space.

Be mindful of not overcapitalising in the purchase 
of your drone. This is the most common (and costly) 
mistake. The advancement of technology is such 
that even today’s entry-level drones are capable of 
performing quite complex tasks. They all now have 
a level of automation, and what’s more, they’re only 
going to get better.

So ask yourself – what am I going to be using the 
drone for 90% of the time? – then park your ego and 
buy something suitable! I’ve witnessed countless ‘side 
hustlers’ spend far too much money on drones that 
were not only very expensive, but poorly suited to 
their primary purpose. I remember one bloke who 
used to fly under our license (more about that later) 
– he spent about $25,000 on a giant drone – it had
all the bells and whistles, a thermal camera, the lot.

And his primary purpose of use? Shooting houses and 
capturing aerial vision for his son’s soccer matches. 
Junior footy! What was he trying to do? Work out who 
the sweatiest kids were?! 

There’s the odd occasion when the sight of a large 
drone works heavily in the owner/operator’s favour. 
Clients who don’t know any better immediately 
assume ‘bigger is better’ – in other words “wow – a 
professional model. They must know what they’re doing!”

The truth is large drones require more manpower 
to operate and can be cumbersome to fly and travel 
with. Adding to this – any model weighing more than 
7kg immediately requires a different license – you 
have to jump through quite a few more hoops before 
dispatching it into the air. 

So as a general rule - start small and think big! 
Not the other way around. 
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The full suite of 
services
When commercial drones first arrived 
on the scene 10 or 12 years ago, 
making money was pretty simple.  
Go buy one, knock on a few doors,  
and get given some work. 

The laws of supply and demand worked 
heavily in favor of even the least 
experienced drone operators.

Additionally, the standard service 
offering was very one dimensional – in 
other words, put a drone up in the 
sky, take some vision, upload it onto a 
computer, and then send it across to 
the ‘client’. Let them use it, in any way 
they saw fit.

In recent times, we’ve moved a long way 
away from that commercial landscape.

These days, drones are comparatively 
affordable and incredibly capable, 
Drone operators – they’re ubiquitous.

The latest statistics released by CASA 
in 2017 reveal there are now 6000+ 
commercial drone operators registered 
in Australia.  And that figure doesn’t 
include all the hobby operators – the 
‘side-hustlers’ referenced earlier.

These forces have combined to push 
the more committed commercial 
drone operators in the direction of a 
diversified skill set.

Instead of just taking the vision and 
handing it over, quite a few operators 
are now providing the full suite of 
services – from pre-production all the 
way through to post-production.

Through the use of affordable software 
packages, the raw vision can be edited 
and dressed up with appropriate 
graphics and background music, before 
being presented back to the client as 
usable content. 

The beauty of this model – what might 
have been a $200-$300 job, instead 
generates income of $600, even $1000. 
The bigger picture outcome – you finish 
with a smaller number of clients, each 
with a far higher value proposition.

Another common practice in this 
business model is supplementing aerial 
shots with ground photography and 
videography services. 

2

Instead of just taking 
the vision and handing 

it over, quite a few 
operators are now 

providing the full suite 
of services –  

from pre-production 
all the way through to 

post-production. 
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More commonly, both are required to maximise the 
impact of the final content. Again, it’s servicing the 
client in another manner. After all, somebody has to 
do the work on the ground – it might as well be you!

The most commonly used software packages, Adobe 
Premiere Pro and Final Cut, can be purchased outright 
or accessed via a small monthly service fee – between 
$80-$100. Either way, the return on investment is fast 
and irrefutable.

The other genuine benefit of doing all the editing 
yourself – you become a much more proficient drone 
operator. You’re forced to review vision with a more 
critical eye. You start critiquing the different angles, 
the resolution, the frame rate and the aperture levels 
– a lot of stuff that the average ‘side hustler’ wouldn’t 
recognise if it jumped up and slapped him in the face!
Over time, you develop a strong understanding of 
exactly what you need, before you even start shooting.

Before long, instinctively you know what footage will 
feature in the final product, and what will finish on the 
cutting room floor. And if time is money, there are big 
bucks tied up in this skill!!

There’s no doubt the drone industry will continue to 
evolve, but if you have expertise as an operator, a 
photographer, a videographer and an editor, you are 
virtually future-proofing yourself against any seismic 
shift or industry upheaval!

That’s certainly what I’ve done over the course of my 
seven-plus years working with drones. It’s been a 
natural progression, starting out as an operator and 
over time, accumulating skills in other disciplines. 
It gives me great confidence now, sitting down in 
preliminary meetings with clients and being able to 
guide the conversation as to what the end product 
could (and should) look like.

That doesn’t mean I’ll ever be able to fully suppress my 
passion for high quality aerial vision. A few years ago 
I was lucky enough to be picked as a contestant on 
Australian survivor. We spent more than six weeks, 

tucked away on this remote island paradise in 
the middle of the Pacific. While I was meant to be 
competing and grimacing my way through all the 
torturous challenges, I always had one eye on what the 
ground camera guys and drone operators were doing.

“Hey Lee, get back here. You’re meant to be involved in this 
scene. Leave them alone. They’ve got a job to do, and so 
have you.”

“Yep – yep. Sorry. I’ll be right there!”

It’s amazing I wasn’t booted off the show in the first week!

Given that flying and filming are still my primary passions, 
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Adding software
The third space is really just an extension of the 
second, the primary difference being the integration of 
software to create greater functionality and versatility. 

New software is being developed all the time. Much 
of it is industry specific, enhancing the use of drones 
in established industries, but also aiding and abetting 
their application in new and exciting arenas.

Mining and construction companies, waste management 
facilities, traffic engineers, environmental scientists 
and graziers are among the many who have benefited 
from recent advances in software development.

The most significant upside has been from the data 
that this software is now capable of producing, more 
accurately and efficiently than ever before.

Some of the more advanced software packages still 
require the support of larger, more powerful drones, 
but compatibility with entry level and mid-tier models 
is increasing all the time.

Beyond recognising the opportunities, the challenge 
lies in becoming 100% familiar with whatever software 
package you are using, to fully capitalise on its 
functionality. This starts with the successful integration 
of the drone and the software – getting one to interact 
seamlessly with the other. And that’s not always a walk 
in the park. 

But once it’s achieved, the financial reward comes 
from providing specific industries with accurate and 
comprehensive data, in a time efficient manner.

3
I can understand why some people aren’t interested 
in becoming ‘generalists’. They enjoy one particular 
discipline (it doesn’t even need to be flying) and want 
to stay focused on honing their skills in that area. If 
that’s the case, you might considering ‘buddying up’ 
with somebody in a different field – building scale and 
size another way.

From a client perspective, I know many prefer dealing 
with a single-multi skilled operator rather than a suite 
of different service providers. Compare it to building 
a house. It’s much easier working with one project 
manager, than it is supervising 15 different tradies,  
all working at different speeds, at different times,  
with differing levels of attention and care. 

Just finally, if there’s a small ‘subset’ that sits  
within this area of commercial drone operation,  
it’s the transition into the professional filming and 
production arena. 

Once upon a time, breaking into this field was like 
breaking out of Alcatraz. Next to impossible. It 
required an entrée to some big time producer or 
commercial agency who at best, granted you 10 
minutes to explain your credentials and run through 
your show reel. 

Today, there are so many different social media 
platforms for people to showcase their work. The trump 
cards are shared far more evenly. You want to look at my 
work? Sure. Here’s the link to my YouTube channel, and my 
Facebook page, and my Instagram account.

Producing quality work of course brings no guarantee, 
but at least the identification process is more open 
ended.

If you’re really committed and you want to turn your 
passion into your profession, kit yourself out with the 
right gear, and get working. Do your research. Keep 
exploring. And knocking on doors.

One day, one will open.
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Broadly speaking, all businesses are 
pursuing the same three goals – time 
efficiency, cost savings, and employee 
health and safety. Any contribution in 
one, two or all three of those areas 
is going to be viewed very favorably, 
whether it’s drone-inspired or not! 

The potential downside of working with 
larger organisations is the governance 
levels they require. Put more simply, 
‘death by paperwork’! 

Take it as fact – if you are performing 
work for a large well structured business 
(or heaven forbid, a Government 
department!) management will expect 
you to have adequate insurance 
(complete with statement of currency), 
as well as all the necessary policies and 
operating procedures in place. 

Managing and minimising risk is a 
modern day business imperative. 
Nobody takes kindly to being exposed 
– at any level.

That said, the current trend has more 
and more of this type of work being 
done in-house. 

Once a specific industry (for example 
the property development game) 
understands the upside of drone 
technology, businesses within the 
industry tend to get a couple of people 
trained up internally, rather than having 
to rely on external providers. 

Drones of course are now very 
affordable – it’s how they are utilised 
that delivers the efficiencies. And in-
house personnel, being fully immersed 
in the day to day, are perfectly placed to 
identify new and different applications.

In recent years, our business has had 
numerous organisations operate under 
our CASA issued Remote Operator 
Certification (ReOC) license to develop 
the necessary level of self sufficiency.

Once they’ve developed their in-house 
capability – off they go – a bit like 
renting a four wheel drive for a few 
weeks, rather than purchasing a brand 
new Landcruiser. But more on ReOC 
accreditation and other licenses shortly. 

In summary – in this ‘playground’, a little 
more industry specific, good money can 
to be made, due to the higher barriers 
of entry (governance, insurance etc), its 
a little harder to crack, and constantly 
changing. The simple message – it’s 
important to keep thinking and looking 
ahead. And around the corner. What’s 
next? Where will the opportunities be in 
five, even ten years time?

As Bob Dylan pointed out in his famous 
ballad all those year’s ago… “The times 
they are a changin”!

14
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Developing stuff 
Beyond the actual flying, filming, editing, 
and data producing elements of the 
commercial drone world, there is a 
burgeoning group, sitting just to the side. 
Big ideas people, out of the box thinkers, 
playing around, developing stuff.

You’d be very surprised just how big 
this R&D sector is. The downside? It’s 
not for everybody – your brain has to 
operate a certain way for you to be 
competitive in this space. 

The upside is that the Government 
is right behind it, investing heavily. 
There is generous funding available for 
people (I’m resisting the temptation 
to call them propeller heads!) with big 
ideas deemed to be worth exploring, 
and ultimately worth developing. 

Currently management of airspace  
is a really hot topic, so too software 
in anyway linked to the safety of  
drone operation. 

We won’t spend too much more time 
delving into the detail, because most 
people who are interested are already 
involved!

Suffice to say, if you’ve got a big 
brain box, time on your hands, and 
you’re prepared to be persistent, the 
opportunities are huge. 

And at Government level, you’re often 
dealing with people who know a fraction 
of what you do. So it’s not impossible to 
bluff your way into some funding! (But 
you didn’t get that info here!) 

This space incidentally is also a hunting 
ground for private investors, looking to 
place a sizeable wager on a 20-1 shot. 
That’s about the odds – for every 20 
projects on the go at any one time, 
only one will deliver genuine value to 
the drone industry – as well as turn a 
handsome profit for their pioneers and 
other select shareholders. 

It may not be an arena in which you 
want to play, but it’s still worth staying 
abreast of the developments, even just 
to understand what is happening in the 
market place and how it might effect 
what you are doing. 

If you do want to explore a little deeper, 
do some research on line – there 
are plenty of State and Federal 
Government grants available for start-
up businesses. 

4
It may not be an arena 
in which you want to 
play, but it’s still worth 
staying abreast of the 
developments, even 
just to understand 
what is happening in 
the market place and 
how it might effect 
what you are doing.
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Just use some common sense and stick 
to the basic rules. Or as it was phrased 
earlier… don’t be a dickhead! 

And a reminder, any space within 5.5km 
of a controlled airport is an absolute 
no-go zone. Stay away or CASA will come 
down on you like a ton of bricks. The 
other no-go zone – the areas around 
helipads.  Where the hell are they? – you 
might ask. Download the CASA ‘Can I 
fly there’ app, and it will show you the 
various red and orange zones. Red is 
‘stay away’ and orange, ‘be careful’. 

For those more cautious types, looking 
to protect themselves against any sort of 
public liability – you’re probably going to 
struggle to get insurance. 

Most insurance companies won’t touch 
any operator who hasn’t done the 
requisite study. If you’re really risk averse 
or just want to ramp up your knowledge 
and skill base to the next level, you can 
access a short competency course that 
we have developed in conjunction with 
the insurance industry.

For an investment of around $500, the 
abbreviated course teaches you all the 
fundaments that insurers require to give 
you a basic level of cover, without you 
having to mortgage your house! 

Section 3   
Licensed to kill and thrill

Alot of questions we field, week to 
week, centre around the issue 

of licensing – what qualification or 
authority is needed to fly what sort of 
drone, and where.

The answers (currently) are relatively 
straight forward, though there’s every 
chance CASA will continue to tinker 
with the rules and regulations, as they 
see the need. As we know, the world 
of drones is developing rapidly. What 
made perfect sense five years ago, from 
a regulatory perspective, might not be 
so sound today. 

But the nuts and bolts as they currently 
stand are as follows:

If you’re flying a drone recreationally, 
and if your drone is under 2kg in weight 
– you’re in the clear and good to fly 
without requiring certification.

CASA introduced this change of 
legislation in September 2016 when 
they realised they had a snow flakes 
hope in hell of being able to control 
and police all these private operators, 
playing in the air with small craft. There 
was also no evidence to suggest they 
were heavy enough or big enough to 
cause any significant damage. 

So….go for your life. 

As we know, the 
world of drones is 
developing rapidly. 
What made 
perfect sense 
five years ago, 
from a regulatory 
perspective, might 
not be so sound 
today.
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All the relevant details on our sub 2kg light commercial 
course can be found at https://droneit.com.au/
sub2kg-light-commercial-course/.

If you’re flying a drone that’s larger than 2kg, you need 
what’s called an RePL – a Remote Pilot’s Licence.

This is like the aviation industry equivalent of a driver’s 
licence. Do a whole lot of practice, sit a short exam, 
establish that you know what you’re doing and won’t 
be a danger to others, pay your dues (approximately 
$1500) and you’re right to go. 

An RePL provides you with the formal credentials that 
insurance companies recognise and deem necessary 
for cover. It also opens up the skies – you’re eligible to 
fly in more areas, as well as permitted to do more cool 
shit (a technical term!) like fly within 15m of people, 
instead of the standard 30m. Through this close-range 
access, you can generate great vision – for instance 
zooming right in on somebody running or cycling, and 
they peeling away to reveal their remote location. 

You can also fly at night – another trump card that could 
give you an edge when you’re pitching for well paid work. 

There’s also what’s called a BVLOS – ‘Beyond visual line 
of sight’ – certificate another upgrade to your basic 
licence (Think of it like a bolt on to your driver’s licence, 
which qualifies your to get behind the wheel of a small 
bus or a light truck). 

To be BVLOS accredited, you have to apply through 
CASA, fill out some fairly extensive paperwork, and 
then undergo a short practical exam, under the 
supervision of CASA personnel. It may sound like a 
lot of trouble, but BVLOS is very handy, particularly 
when working commercially. Say for example you’re 
operating a drone in a quarry, and you’re required to 
aerial-shoot 240 hectares.

That sized area is going to take you well beyond visual 
line of sight, unless of course you’re Clark Kent, and 
wearing a Superman cape. And if you don’t have 
a BVLOS qualification – the job is a tough one to 
complete. (NB Given that some eye sights are better 
than others, CASA removed the subjectivity of the 
matter but stipulated a distance of 500m, but even 
that’s generous.
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When you get your 
pilot’s licence, you 
don’t just duck down 
to the local “Planes R 
Us” store, pick yourself 
up a dodgy old Boeing 
727 and hit the skies. 
CASA would find little 
humor in that. 

Put a small white craft up into the sky 
on a cloudy day and you won’t be able 
to see it at 100m let alone 500m. But 
they’re the rules. 

For the benefit of the ‘tech heads’, 
the RePL is made up of eight different 
modules – riveting stuff like mission 
planning, risk assessment, aviation, 
aviation legislation, and the impossibly 
dry and crusty ‘principles of flight theory’! 

We won’t go into any more detail, 
through fear of sending you to sleep!  
Suffice to say, it’s not for everybody,  
but you do learn some useful info.  
And formal qualifications… well, that’s 
the world we live in! 

If you want to find out what other 
interesting things you learn when 
studying for you RePL have a look at 
https://droneit.com.au/repl-remote-
pilot-licence-training-course

If you’re earned your RePL and you 
think you’re about to conquer the skies 
- hold your horses!

The bad news is the RePL, on its own, is 
not worth a cold pie. Even with an RePL, 
you still have to fly under what’s known 
as an “ReOC” (Remote Operators 
Certificate). 

This next “layer” of officialdom might be 
perceived as a little excessive, but think 
about it in the broader field of aviation. 
When you get your pilot’s licence, 
you don’t just duck down to the local 
“Planes R Us” store, pick yourself up a 
dodgy old Boeing 727 and hit the skies. 
CASA would find little humor in that. 

Instead, all pilots have to fly under 
a business that’s fully certified to fly 
commercially, whether it’s a monster 
entity like Qantas or a much smaller 
operation – for example, Fraser Island 
Joy flights.
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And then there’s all the detail. What sort of plane 
(drone) are you flying? Where? How often? And how 
are you maintaining it? What ‘standard operating 
procedures’ do you have in place? For instance what 
do you do when something goes wrong? When an 
emergency arises?  

With the ReOC comes the necessary supporting 
documents – flight manuals, operation manuals, and 
maintenance manuals, all very thick and official!

Securing your own ReOC is no small ask. It can be 
costly, complicated and time consuming. We have been 
through the painstaking process. All up bank on a $3000 
outlay, plus the cost of your time – two to three months 
work which includes a bucketload of paperwork.

The good news is either we can help you prepare the 
paperwork or you can apply to fly under somebody 
else’s ReOC. For an affordable fee, the registered 
ReOC holder will log your flights and keep up to date 
all the relevant manuals and paperwork.

For most, it’s a better way to proceed, if for no other 
reason than all the really mundane stuff becomes the 
responsibility of somebody else.

The ReOC also addresses the issue of maintenance, 
through in this aspect of aviation, drones clearly bear 
very little comparison to planes and helicopters.

Drones under 7kg in size in particular don’t require a 
lot of servicing or upkeep. Most in fact are highly self 
sufficient – firmware updates (similar to the software 
updates you receive on your mobile phones and 
laptop computers) now download automatically, as 
required, through wifi connectivity. Only a matter of a 
few years ago, updates had to be loaded onto an SD 
card that was then transferred across to the drone. 
Successful installation relied on compatibility – and 
that was at best, unreliable! 
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The majority of batteries are also now 
self charging. What people might not 
be aware of – after 300 discharges, 
batteries need to be replaced.

Recreational operators will generally 
fly a drone until it falls out of the sky, 
but in the more sophisticated areas 
of drone operation, that’s very heavily 
frowned upon, particularly if the craft 
you’re operating weighs 20-plus kgs!  
So keep an eye on that.

There are plenty of reminders and 
signals to keep you abreast of the 
condition of your batteries.   

Adding a layer of additional safety 
and reliability, more than 80% of 
commercial drones in Australia now 
come out of the factory of Chinese 
manufacturer DJI. (www.dji.com).

Their virtual monopoly on the market has 
streamlined the back end of the drone 
industry – download DJI’s ‘Go’ app, and 
as operator, you’re half way home.

There’s very little that can’t be 
controlled or checked or monitored 
through that app. 

It’s almost got to the point that the 
drones (and drone technology) are 
smarter than the people flying them! 
A little harsh but probably fair!  
(Authors included!) 

So in quick summary – if you’re 
flying a drone under 2kgs, go for 
your life – just stay away from 
the no go zones and stick to the 
basic rules. 

RePL – for the more advanced 
commercial operators, and within 
that category, some additional 
specialist skills on offer.

And finally, ReOC – best 
described as the aviation 
industry’s gatekeeper. Go to 
the trouble of getting your own 
certificate or pay somebody else 
and let them do the heavy lifting 
with CASA.

There’s something in the drone 
industry that suits every need, and 
every level of ambition and tolerance! 
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occasionally find ourselves staring at the bottom of a 
dry gully, having veered off the correct path!

But if we can save others some time, money, and 
goodness knows how much frustration, then it’s been 
a worthwhile exercise. 

To kick off, for the benefit of 
new-comers…
Before you go putting your services up for sale… 
learn your craft! 

This might sound bleedingly  obvious, but 
you’d be amazed at the number of operators – 

predominantly ‘side hustlers’ 
– who expect to be paid, just
because they have gone to the
expense of buying an elaborate,
shiny new drone.

Most drones these days can be 
programed to fly automatically 
– the flyover, the orbit, the
reveal, the crane – these are
now fairly standard manoeuvers
– they can be programmed
automatically. But even with
all the inbuilt automation,
there’s still a large gap between
the visual offerings of rank
amateurs and experienced
drone operators.

Section 4   
Going Full Throttle 

So… you now know a little bit about the drone 
industry – the landscape, who’s doing what and 

why, the rules and regulations, the key trends and 
from there, the opportunities. 

That’s a sound platform, but how do you go about 
seizing those opportunities? What are the key steps in 
climbing the ladder to success?

The starting point is recognising that the world of 
drones is no different to any other emerging industry. 

Success comes on the back of planning, 
determination, persistence, even trial and error. 
What’s that old expression? –  ‘Opportunity is missed 
by most people because it’s 
dressed in overalls and looks 
like work’! There are very few 
short cuts that lead to anywhere 
worthwhile. 

That said, we’re happy to share 
our journey – the good, the 
bad and the ugly – in the hope 
that the insights might at least 
prevent you from taking some 
wrong turns, and in the process, 
wasting valuable time and 
resources.

The advice of course is far from 
complete, because even now, 
after seven years working in the 
commercial drone space, we still 
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When I started out, I volunteered my 
services for three months straight, 
while I was waiting for my licence. I did 
so knowing that the experience could 
only do me good, but beyond that, I’d 
be building relationships – even making 
small deposits in the ‘favor bank’! 

It’s one thing going down to a park and 
practicing different manoeuvers, it’s 
another thing altogether working for 
a client, and fulfilling a specific task – 
especially under a bit of pressure. You 
don’t want to waste a client’s time, even 
if they’re not paying for your services! 

To use a cricket analogy – in the first 
instance you’re having a hit in the nets, 
in the second, you’re out in the middle 
and required to score runs to win a 
match. I know which one is tougher!

Beyond getting the execution right, it’s 
good practice going through all the prep 
work – everything from making sure the 
drone is complete, fully charged and 
ready to go, right through to getting a 
brief from a client, and understanding 
their corporate objectives. 

Again pretty simple stuff – but it’s 
surprising (alarming even) how many 
people turn up without the SD card, or 
the charger chord that connects the 
drone to controller.

I’ll put my hand up and admit I once 
turned up at one of these unpaid jobs 
with a propeller missing. I had three –  
I needed four! I had to bullshit my way 
through… “Gee the craft is a little glitchy 
today… I can’t work out what’s wrong”.  
I didn’t want to appear a complete nuf-
nuf – which is effectively what I was!

How long should you ‘learn your craft’ 
for, and do work for free? 

Malcolm Gladwell, in his famous book 
The Tipping Point talked about 10,000 
hours. Repeat, repeat. repeat for 
10,000 hours and you will be an expert.

 I’m not sure how that relates to the 
drone world, so let’s come up with our 
own equation – three batteries per 
hour, 33 batteries cycles – roughly 100 
hours. Practice flying for 100 hours 
and you’ll be an expert drone operator 
– guaranteed. And that keeps it in
line with the practice teenagers are
required to do, before they’re handed a
driver’s licence!

Once you know what you are doing, and 
have a bank of drone-generated vision, 
quickly establish an online presence. 

Drones obviously deliver a visual 
medium – you need to be showcasing 
those visuals through one or more 
social media (or online) platforms – a 
website, a Facebook page, an Instagram 
account - preferably all three.

Interesting vision bolstered by suitable 
graphics and music, can be very 
powerful – particularly in the eyes of 
those unfamiliar with drone capability. 
And once the platforms have been set 
up, it’s a very inexpensive method of 
promoting your talents.

If you don’t know where to start,  
get online and do some research.  
You’ll quickly get an idea of what works, 
and what doesn’t. (For further guidance,  
see Section 5). 

It’s one thing going 
down to a park 
and practicing 
different 
manoeuvers, it’s 
another thing 
altogether working 
for a client, and 
fulfilling a specific 
task – especially 
under a bit of 
pressure. You 
don’t want to 
waste a client’s 
time, even if 
they’re not paying 
for your services!
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From there, share your work, not just once or twice 
but consistently. Keep updating your pages. A two or 
three minute package on Facebook, which includes 
some aerial vision, mixed in with still shots, a couple of 
quick interviews, and some explanatory graphics, can 
quickly showcase your skills. 

Instagram posts are restricted to one minute videos, 
but that’s perfect for that audience anyway. Attention 
spans after all, are getting shorter and shorter! Drone 
only footage should be no more than a minute – tops. 
Anything longer and you start to lose impact. 

For a more targeted approach, pick a specific theme, 
and distribute the content among the relevant target 
market. LinkedIn can be a useful platform for this, 
especially if the content is industry centric – for 
example, mining or Film and TV. Join a business group 
with a good number of followers, and share your 
content with them. Remember, if you’re posting work 
you’ve already done for a client, pay them the courtesy 
of first seeking their permission – it’s unlikely you’ll 
ever be knocked back – in the broader scheme, it’s 
probably good for the client as well. Once it’s posted, 
it only takes one or two people to pick up on what you 
are doing before you start gaining traction.

The other habit I got into early was thinking: ‘while I’m 
here, what else can I be shooting?’ The accumulation 
of ‘pretties’ for your show reel can be a largely 
seamless exercise if you approach it the right way. 
While you’re on location, have a look around – what 
else might be visually appealing, even useful for 
another client somewhere down the track?

•  A reality check – we are not all wonderfully
creative visual types. I for one really
struggled early on to produce stunning
vision. Others display an instant knack. The
point is everybody has a different skill set –
it might be in filming, it might be editing, it
could be in software application. The trick is
to work on your weakness until you reach an
acceptable level, but then double down on
your core skill.

Finding ‘clear air’
While the number of drone operators delving into the 
commercial space continues to climb rapidly, there 
is still plenty of ‘clear air’.  Don’t be afraid to target 
your services (even specialise) within the confines of a 
particular industry. Which industry? That depends on 
your background or past experience. Where have you 
invested the majority of your working life? Alternatively, 
in which industry do you have the best contacts and 
strongest relationships? 

When I first started playing around with drones, my 
primary focus was the sports industry. Having played 
professional cricket, I had an immediate entrée 
into a number of different professional sporting 
organisations, many of whom were willing to give me 
a go, once I explained how the world of drones might 
apply to them. Once you get established, then you 
can spread your wings further. The starting point is 
different for everybody. Find your sweet spot. 

Without even knowing it, the chances are that inside a 
particular commercial sector, you’ll be able to identify 
opportunities that others cannot see, simply on 
account of your understanding of what goes on,  
and of how things work.
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Prepare, prepare, prepare 
Prior to walking through the front door of any 
business, do your research. 

Half an hour online is all you need to get some 
sort of grasp of the industry – what’s going on, 
key trends, key challenges. And then hone in 
on their actual business – how long have they 
been in operation, how many different offices 
or divisions do they have, and of course from a 
personnel viewpoint – who’s who in the zoo.

Being familiar with somebody’s name, and 
knowing what they do, from my experience,  
is incredibly powerful. It’s a simple act of 
respect, but I’m constantly underwhelmed by 
how little effort clever business people make  
to understand whom they are talking to. 

Pitch perfect 
In the same ‘first impression’ space is the quality 
of your proposal to a potential client. If you’re a 
‘hobbyist’ or a ‘side hustler’ determined to create 
an aura of professionalism, start by investing time 
in the quality of your pitch. 

Online cloud-based software programs such as 
Proposify or Qwilr make it easy (and affordable) 
to impress would be clients with a slick, well 
structured partnership proposal, in which you’re 
addressing their business needs and objectives, 
as well as your credentials and desire to be paid! 
A two line email consisting of : ‘Hi Bob – happy to 
knock over that job for 400 bucks’, will only get 
you so far, in the pursuit of long term mutually 
beneficial relationships.

Proposal software forces you to take more of a 
business approach, and in the process, makes your 
business entity look a lot larger than it really is!

Similarly, to cover off the simple legal components 
of your proposal, have a look at the free on-line 
legal document sites. It’s a great starting place to 
find out what you should be including by way of 
‘T’s & C’s’ – specifically payment terms.

26
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‘Shitty little jobs’
Take them – take them all! One principle I’ve always 
abided by – you’re never too big to do a ‘shitty little 
job’ for the simple reason, you never know where that 
‘shitty little job’ going to take you.

There are countless examples in the time I’ve been 
working with drones that the tiny 20 minute task – 
paying next to nothing – has opened doors to far 
bigger, more lucrative opportunities. 

I remember a few years ago, being asked if I could 
fly over a golf course – one of the directors (of what 
looked to be a tin pot operation) wanted to showcase 
the layout. From memory it was a $200 job, which 
hardly covered the cost of the petrol to get there and 
back, let alone my time. But off I went – did my best. 
Three months later, I had a $36,000 contract to film 
golf courses all over the country! 

We are still working for this bloke today. The simple 
message – take a long term view. What might appear 
on the surface to be a waste of time, may well be an 
investment in the future. 

As Ian Healy, former Australian wicket-keeping great and 
all round top bloke used to say – “The bloke in the ugly 
brown suit, sitting quietly in the corner – don’t be too 
hasty in dismissing him. He’s just as likely to be the one 
who can set you up for life – if he decides he wants to!”

Put another way – you never quite know who you’re 
dealing with! Take the opportunities as they present 
themselves and see what you can make of them. 

•  On the subject of ‘shitty little jobs’ it’s a
good idea to sign up to a few of the online
drone ‘lead generation’ businesses that
operate within Australia. These guys act
like an agency, collating job opportunities
and farming them out to subscribers,
taking a small clip of the ticket for their
trouble. The laws of supply and demand
dictate that you’re never going to retire
to a beach house in the Bahamas on the
back of this – but they do provide a good
service, and the experience you develop
along the way is invaluable

There are countless examples 
in the time I’ve been working 
with drones that the tiny 20 
minute task – paying next to 
nothing – has opened doors 
to far bigger, more lucrative 
opportunities. 
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be wary of ‘tyre-
kickers’. These are 
they people who cajole 
you into doing a job at 
a highly competitive 
price (i.e. bugger all!), 
on the promise that 
there’s an avalanche of 
work ‘just around the 
corner’. You take them 
on face value, do the 
job cheaply, and then 
you never hear from 
them again. 

On the flip side – be wary of ‘tyre-
kickers’. These are they people who 
cajole you into doing a job at a highly 
competitive price (i.e. bugger all!), on 
the promise that there’s an avalanche 
of work ‘just around the corner. You 
take them on face value, do the job 
cheaply, and then you never hear from 
them again.

There’s no genuine safeguard against 
this practice – even written commitment 
is hard to enforce.

The trick is to get good at judging people, 
rather than blindly taking them at face 
value! Alternatively, suggest an on-going 
contract and see what they say!)

The cross functional 
approach 
One way of entrenching yourself in a 
business (and cementing your case for 
a retainer) is to think and act cross-
functionally. 

Larger businesses typically are made 
up of multiple specialist areas, or 
‘divisions’, each with an allocated 
spend (budget). Your entry into the 
company might have been through 
an operational level, but while you 
are performing that task, it’s wise to 
be making contact with the other 
department heads, and exploring their 
business imperatives and challenges.

By way of example, a few years ago I 
was engaged by a large agri business 
– their large grain stockpiles were
inundated with birds. They wanted me
to use a drone to chase the feathery
fiends away. Driving five hours, out into
the south west corner of the state to

Main meals vs 
quick snacks 

When you’re starting out, your first jobs 
are almost certainly going to be ‘one-offs’. 
Quick simple transactions - shoot this, 
get paid that, thanks, see you later. 

Instead of accepting those terms, try 
steering the client in the direction of 
a deeper, longer term association, 
remunerated by way of a small retainer 
(for example a monthly fee of $500 or 
$1000, for an agreed number of hours).

Retainers are preferable for a whole 
range of reasons, for a start, cash flow. 
You can bank on the income – you 
know what will be paid, and when.  
(As any SME operator will tell you, most 
small businesses are at the mercy of 
the pay run cycle of larger businesses!) 

Beyond the kick-along to cash flow, 
contracts have an administrative upside. 
Invoicing is much more simple – one 
bill, dispatched at regular intervals, 
rather than trying to keep track of 
dozens of different clients, each with 
their own idea of payment terms.

On top of the convenience aspect, 
establishing yourself as a “regular 
supplier” also brings you closer 
to the business owners, and puts 
you in a better position to see new 
opportunities, perform different tasks 
and add wider value. Naturally, not 
every client will be able to afford a 
retainer, or see the on-going value – 
but keep in mind the three ‘hot’ buttons 
– time efficiency, cost saving, and
employee health and safety. If what you
are doing ticks one or more of those
boxes, you’re on the right path!
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chase cockatoos away from a pile of grain hardly made 
a lot of commercial sense. But remember the edict? – 
‘You never know where the shitty little job might lead!’ 

So I took a big picture approach, offering while I was 
out there to take some aerial shots that the marketing 
department might find useful in the preparation 
of promotional material.  They couldn’t believe the 
quality – or for that matter the price – it was free!

That was enough to get marketing on board. Then 
I started talking to the logistics guys about aerial 
mapping and volumetric measuring.

At the time, they were measuring grain stocks (the piles 
that the thieving birds had been demolishing) with the 
old style trundle wheel. It looked like something that 
had come out on the first fleet with Captain Arthur 
Phillip back in 1788! When I explained the stockpiles 
could be measured through the use of aerial mapping 
– a series of stitched photos taken in grid fashion with a 
click of a button – they almost fell over themselves.

Old Bob no longer had to push his little wheelie walker 
around in 40 degree heat for an hour, then punch 
the numbers into an excel spread sheet. Drone data, 
uploaded into a specific software package – and presto 
– job done! To this day, the agri business is still a valued 
client. Once they realised the full potential of drones, 
they started coming up with their own applications –
they didn’t need any additional prompting.

The simple message – regardless of what business 
you’re in - go looking for solutions, across multiple 
divisions. As a drone operator you know more about 
the aircraft’s potential than most of the people with 
whom you will be working.

Finally…. remain curious!
Keep your eyes peeled for interesting visuals, or 
interesting looking people doing interesting things.

There are so many examples these days of vision 
going viral, whether it’s been generated by a drone, or 
just captured with a mobile phone. So stay alert. The 
quirky, the bizarre, the freakish… it’s all good fodder. 

A couple of years ago I was down at Byron Bay, 
filming a quick job for Westfield. My task was no more 
complicated than capturing from above a pretty young 
girl running down the beach. But while I was standing 
around, I noticed this hippy looking bloke using a rake 
to draw perfectly symmetrical patterns in the sand. 
Goodness knows how – he was stoned out of his head 
and living at least temporarily on another planet. But 
his work was spectacular – even from ground level, 
it was stunning. I sent the drone up and captured it 
from 20 or 30meters above – it looked amazing. I tried 
to buddy up with the bloke but he was in no state to 
converse – at least not in English. 

Still, I posted the vision on social media and it spread 
like wildfire. His craftwork was very peculiar, but 
equally captivating. 

So, always keep you drone at close quarters! You 
never know when you’re going encounter an alien!
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Proposal templates 
•  Proposify

www.proposify.com

•  Qwilr
www.qwilr.com

Lead Generation Businesses 
for Drone work
•  Arcadia sky

www.arcadiasky.com.au

•  Drones for hire
www.dronesforhire.com.au

Compliance and risk 
management software 
(eg: flight logging, maintenance, hardware management)

•  AVCRM.net

•  Birdi.com.au

Social Media Automation
•  Jarvee

www.jarvee.com

•  Buffer
www.buffer.com

Section 5   
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Regulatory authorities 
•  CASA (basic rules and regulation)

www.casa.gov.au/aircraft/landing-page/flying-
drones-australia

•  Can I fly there app
www.casa.gov.au/aircraft/standard-page/can-i-fly-
there-drone-safety-app

Training
•  Sub 2kg Light Commercial Course

www.droneit.com.au/sub2kg-light-commercial-
course

•  RePL

•  RePL + AROC

Drone supplies 
•  www.dji.com/

•  www.parrot.com/global/

Legal docs 
•  www.cleardocs.com

•  www.legalcontracts.com
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Licensing Music 
•  Artlist

www.artlist.io

•  Premium Beats
www.premiumbeat.com

Accounting software
•  Xero

www.Xero.com

•  MYOB
www.MYOB.com/au

•  Freshbooks
http://www.freshbooks.com.au/

CRM software 
•  Monday

www.monday.com

•  Hubspot
www.hubspot.com

Social media sites  
•  www.facebook (Public page)

•  www.instagram.com

•  www.twitter.com

•  www.youtube.com

•  www.pinterest.com

•  www.linkedin.com

Video editing software
•  Adobe Premiere Pro CC

www.adobe.com/au/products/premiere.html

•  Final Cut Pro
https://www.apple.com/au/final-cut-pro/

•  Go Pro Quik
www.shop.gopro.com/APAC/softwareandapp/quik-
%7C-desktop/Quik-Desktop.html

CONTACT US 
Free Call  
07 3608 5581
Email 
hello@droneit.com.au

Sales & Quotes
07 3608 5581
sales@droneit.com.au

Training Manager
0476 112 992
nehuen.salina@droneit.com.au

3/41 Park Rd, Milton
Queensland 4064
© Droneit Group Pty Ltd 2019
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