
 

Canvassing Professional 
 

Are You… 
A highly motivated individual looking for an exciting position at a super awesome company in a growing industry? 
SunPower by EmPower Solar is looking for a talented, driven, hard-working Canvassing Professional to join our team at 
our 100% solar powered Solar Design Center. 
 
This is an amazing opportunity for a recent college graduate or entry-level/early professional candidate looking to break 
into sales or the solar power industry. The skills learned and honed in this position will arm the candidate with a 
remarkable foundation for business-to-consumer or business-to-business sales in any industry. This position is a pathway 
opportunity for top-performers interested in pursuing an In-Home Sales Professional or Inside Sales Professional position. 

 
Who Are We? 
SunPower by EmPower Solar is an award-winning solar engineering and installation company serving residential and 
commercial markets in New York. We are one of the top tier national dealers of SunPower solar equipment, rated by total 
installation volume and customer satisfaction ratings. SunPower Corporation (NASDAQ: SPWR) manufactures the most 
powerful panels in the world, and has over 450 dealers in the Unites States. EmPower is one of 23 “Master” Dealers, and 
one of three in New York State, that has rights to use the SunPower name. EmPower has installed over 1,500 residential, 
commercial, and non-profit solar power systems in the tri-state area. 
 
Our mission is to deliver high-performance solar and battery systems that yield significant savings while providing an 
amazing customer experience.  
 

Who Are You? 
Canvassing Professionals are responsible for generating new business opportunities for EmPower through door-to-door 
engagements. Opportunities generated by Canvassing Professionals are channeled to EmPower’s team of Sales 
Professionals, who are responsible for executing new agreements with customers.  
 
Canvassing Professionals kick off the amazing customer experience that we deliver to each and every customer. Their job 
is to provide basic education to interested homeowners, qualify customers to make sure they’re good candidates for solar, 
set up in-person consultations with our In-Home Sales Professionals, and most important, begin to understand our target 
demographic and build rapport with our prospective clients. Canvassing Professionals are on the front lines of interacting 
with our new customers, so they represent the EmPower brand and our clean energy mission with pride and purpose. 
 
Canvassing Professionals have extremely positive attitudes. They recognize that with success also comes rejection and 
loss, and that maintaining optimism and drive will yield the best results in this role.  
  
Finally, and most important, Canvassing Professionals are hungry for new customers and eager to set up as many 
appointments as possible for our In-Home Sales Professionals. They recognize that this is a performance and results-driven 
position in which they can be extremely successful. 
 

Your Specific Responsibilities: 
 Quickly develop relationships with new prospective customers at the door 

 Engage in brief, clear, and effective educational dialogues with customers 

 Learn, practice, and master proven door sales methods, including body language and dialogue management 
techniques 



 
 Engage in kitchen-table discussions to garner interest in new prospective customers 

 Engage in weekly training sessions, including role playing of situational dialogues 

 Demonstrate leadership capabilities by leading training sessions and coaching lower performers in the field 

 Obtain basic customer information from new prospective clients, including name, address, phone number, e-mail 
address, and utility bill 

 Schedule and confirm in-home consultations for In-Home Sales Professionals 

 Top performers will have the opportunity to participate in kitchen-table presentations and closing opportunities, 
and will be considered for advancement into Inside Sales Professional or In-Home Sales Professional positions 

 

Your Personal Qualities and Characteristics: 
 Highly responsible and professional 

 Highly motivated and eager to succeed 

 Extremely well-organized 

 Self-starting; highly proactive; eager and willing to try new things to promote personal success; fighter 

 Exceptional interpersonal skills; able to communicate clearly and deal well with new people; make new friends 
quickly; build relationships in person with people of all ages, genders, races, religions, backgrounds, etc.  

 A strong affinity for and familiarity with new technology 

 A high respect for process and procedure; able to step outside of your comfort zone to embrace new processes 

 A strong positive attitude; able to shake off missed or lost opportunities or rejections; eager to reflect on rejections 
as opportunities for self-improvement 
 

Key Performance Outcomes: 
 Knock on 100 doors per day 
 Schedule 14 appointments for In-Home Sales Professionals with qualified customers on a monthly basis 
 Initiate and deliver an amazing customer experience for all prospective customers  

 

Qualifications: 
 A driver’s license with a clean driving record 
 A familiarity with digital sales tools such as Sales Rabbit and Salesforce (or other CRM) preferred 
 2+ professional references; teachers, professors, mentors, and coaches are acceptable 
 A basic knowledge of or interest in electricity, solar, renewable energy, sustainable development, or related field 

 

Hours, Compensation & Benefits: 
This is a full-time position, approximately 45-50 hours/week expected. The compensation for this position is comprised of 
a 100% commission structure, with an opportunity for increased commission for top performers. Periodic performance 
bonuses and sales contest prizes may also be given to strong performers. This is a performance-based position, and 
motivated, hardworking, successful employees will be compensated generously. 
 

How to Apply: 
Applicants Should: 

1. Email a resume and cover letter to opportunity@empower-solar.com with the subject “Canvassing Professional.” 
2. Include something fun/interesting/unusual/intriguing about yourself in your cover letter. 
3. In your cover letter, give us your best directions from New York Penn Station to the Statue of Liberty. 
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