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FROM LISTING TO CLOSING:
THE HOME SELLING PROCESS

Initial Real Estate Consultation:
Determine your Real Estate Needs/Goals

Qualify the Subject Property:
CMA, Market, Condition, and Price
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Seller & Agent Determine:

Competing Properties Competing Properties Competing Properties
Currently FOR SALE Currently PENDING Recently SOLD

- TN
Staging: . Subject Propert
Make Necessary Repairs ging Cosmetically Enhance uoJ ) perty
And Improvements De-Clutter Interior & Exterior Inspections
- P De-Personalize Mechanical/Pest
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QETERMINE ASKING PRICD

MARKETING
Your Agent Coordinates:

nd

Multiple Listing Service

: C Offer Received )

Social Media
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Print & Digital Advertising

Virtual Tours )

Open Houses/Broker’s Opens
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Satisfy Contract

Direct Mailings Contingencies

: Title Search
— All Docs to Title Company

CLOSING PROCESS

Your Agent Oversees w/ Title Company

All Seller Documentation
is Signed

I

All Buyer Documentation
& Mortgage is Signed
Mortgage & Deed are
Recorded

\_/

Seller is Paid
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www.nwarealtygroup.com



